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Market Overview 
 
“Buyer confidence is plentiful!” is the short way to sum up the current state of real estate on Santa 
Barbara’s beautiful South Coast. The midpoint of the year finds our local market, in general, on a 
balanced and stable footing, with a sustained pace of sales. The South Coast market, however, is 
comprised of several micro-markets geographically, as well as by price range. It is certainly not news to 
buyers seeking a home for under a million dollars, that that particular segment is extremely competitive 
with many properties selling quickly with multiple offers. There are fewer buyers in the higher price 
ranges, so sellers can expect longer marketing times; however, there is a steady flow of ready buyers 
across the board. 
 
The charts show year-to-date data for 2019, as well as 2018, as reported through the Multiple Listing 
Service, and a similar comparison for the month of June 2019 vs. June 2018. 
 
Median Price 
 
The median price is defined as the midpoint in a grouping of sales, meaning half the sales in the group 
sold for more and half sold for less. For the purposes of real estate statistics, the median is more often 
used, as the average price will be skewed if there is an unusual uptick in high-end closings for that period 
of time.  
 
As you can see from the charts, for the market as a whole, for houses and PUDs, both the median price 
and the number of sales is up compared to 2018. The median price for the first half of 2019 is 
$1,290,000, which is up 2.6% over the same period for 2018. (A PUD is a unit within a planned unit 
development that is governed by a homeowners' association.) The median price for the month of June 
year-over-year has edged down, so this will be something to watch as the year plays out. For 
condominiums, the median is up a slight 1.5% year-over-year and the number of sales is flat.  
 
These are not headline-provoking numbers, but they represent a sustainable pace of appreciation as 
compared to the period 2001 to 2005/7, where we saw appreciation rates of 10+% per year, fueled by an 
era of overly-aggressive lending practices. Since that time, many hopeful buyers have struggled with very 
stringent lending guidelines, but the benefit to the market in general is that the chances of another 
calamitous fall in real estate values, as we experienced in 2007/9, are greatly reduced. 
 
Interest rates 
 
Today’s 30-year fixed rates are around 3.8%, which are exceptionally low, with the expectation that we 
will see new rate cuts in the months ahead. This is opportunity time for buyers to secure low-cost money 
and close on their dream home. As an illustration, at today’s rates, a one million dollar loan would cost 
approximately $4,660 per month; should interest rates increase by only one percent, that payment would 
jump to $5,247. More staggering is that at the higher interest rate, the borrower would pay over $200,000 



more in interest over the life of the loan. (The information above is for illustration purposes only. Your 
actual rate, payment, and costs could be higher. Get an official Loan Estimate before choosing a loan.) 
 
Let’s look more closely at some of our local neighborhoods.  
 
Santa Barbara 
 
The median price of $1,285,000 for the first half of 2019 is virtually flat, compared to a year ago, as is the 
number of closed escrows. For June 2019 the number of sales pending is down 24% from June 2018. 
However, as you can see, the number of active listings in Santa Barbara is also down from a year ago, by 
22.3%, giving buyers a more limited choice. Lower inventory numbers has many buyers waiting in the 
wings for the right home to hit the market. 
 
Montecito 
 
The data for Montecito shows astounding resilience. The real estate market has all but absorbed the 
impact of the back-to-back natural disasters 18 months ago and the median price is up 11.8% year-to-
date. Both the number of pending sales for June 2019 and the available homes are up from a year ago, 
showing a sustainable absorption rate. We have seen many debris-impacted homes come on the market 
and we are seeing these properties sell at a steady pace albeit at reduced, but not fire-sale, prices.  
 
Goleta 
 
This market has shown solid staying power for several years. With a higher proportion of entry-level 
homes, buyers continue to compete for that well-located, well-priced and well-presented Goleta property. 
The median price is up 4.2% and the number of closed escrows, year-to-date, is up 4.3%. 
 
Months of Inventory 
 
Months of inventory, often referred to as "market velocity", is a way of illustrating the current pace of 
sales, by dividing the number of active listings by the number of properties in escrow, but not yet closed. 
This statistic is particularly useful in assessing buyer confidence today -- whereas analyzing "sold" data 
reflects sales activity 45 to 60 days earlier. As a general rule of thumb, under three months of inventory is 
indicative of a strong sellers' market; three to six months of inventory is a more balanced market, six to 
nine months is a buyers' market and over nine months could be viewed as a weak market.  
 
Market-wide, from Carpinteria to Goleta, for houses and PUDs, and for all price ranges, we have 4.9 
months of inventory. As noted above, this is indicative of a balanced market, favoring neither buyers nor 
sellers. Sellers can expect their home to sell any time from immediately to five months. Another way to 
view this data is that there are five sellers for every one buyer. This time last year, we had 3.7 months of 
inventory, not a large difference year-over-year, but the data shows homes are taking slightly longer to 
sell this year. 
 
To attract the best buyers for your home, in the shortest amount of time, the same formula across all 
markets remains true: your home must be priced within the tight range of current market value and 
presented in its absolutely best light. Where necessary, this means giving attention to curb appeal, 
carpet, paint, a leaky faucet, etc., and yes, decluttering and staging works! Spending several thousand 
dollars on staging is not a fun prospect, but, study after study has shown that your home will sell faster 
and the initial offer price will be higher. 



 
By neighborhood, Goleta remains the stand out at only 2.3 months of inventory, in sellers’ market 
territory, whereas Montecito, with a high percentage of multi-million dollar homes, has 8.9 months of 
inventory. For the small community of Hope Ranch and a low number of monthly sales, the statistic for 
Hope Ranch is not statistically valid. 
 
Over my 30 years selling real estate on the South Coast, across all markets, not one buyer has regretted 
buying that property on that day. Real estate is a long term investment and, across all markets, buying a 
property on the Santa Barbara South Coast will be a wonderful future investment.  
 
Jackie Walters is a licensed agent with Village Properties and can be reached at (805) 570-0558 or 
jackie@villagesite.com. 
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Houses/PUDs 553 $1,290,000 103 460 4.5 118 $1,205,000

Carp/Summerland 44 $1,250,000 9 51 5.7 9 $1,325,000

Montecito 81 $2,850,000 20 177 8.9 17 $2,375,000

Santa Barbara 262 $1,285,000 44 136 3.1 52 $1,164,750

Hope Ranch 21 $3,200,000 1 29 29.0 6 $2,667,100

Goleta 145 $980,000 29 67 2.3 34 $935,500

Condos 212 $653,450 36 98 2.7 39 $645,000
Totals 765 $1,100,000 139 558 4.0 157 $1,065,000
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