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Today’s real estate market headline is that, at the end of the first quarter 2016, we 
have an all time high median price of $1,300,000, for houses and PUDs, on Santa 
Barbara’s South Coast! Below you will see the current statistical charts that detail 
this current market phenomenon, sales activity by neighborhood, and developing 
trends. 
 
Almost half a billion dollars worth of residential real estate sold, from Carpinteria to 
Goleta, in the first quarter of 2016, as reported through the Santa Barbara Multiple 
Listing Service. This represents 293 closed transactions for single family homes, 
PUDs and condominiums. We are still in a very active market cycle that began in 
earnest in 2012. Sales activity is strongest in the under $1 million price range, 
however we have seen a steady increase in the $1-3 million market and a good 
number of sales in the $3-8 million range. The over $10 million market seems to 
have stalled somewhat. The pre-tax deadline season, as well as an election year, may 
have impacted those higher-priced discretionary purchases.  
 
Market Velocity 
 
Looking at the chart, “Santa Barbara South Coast 2016 MLS Market Activity,” you 
can see that housing availability on the South Coast remains very tight with only 2.5 
months of inventory for houses and PUDs, across all price ranges, and 2.7 months of 
inventory for condos. (“PUD” stands for “planned unit development,” a free-standing 
housing unit within a housing development.)   
 
Months of inventory, also known as “market velocity,” is one of the best indicators of 
the strength of market activity. This statistic is calculated by dividing the number of 
active listings by the number of pending listings. As a general guideline, less than 
three months of inventory is suggestive of a sellers’ market; three to six months of 
inventory is a more balanced market; six to nine months is a market that favors 
buyers and over nine months of inventory is an indication of a slow or weak market. 
Currently, with 2.5 months of inventory market-wide, at the current pace of sales, 
(assuming no new listings), it would take only 2.5 months to sell all available 
properties! For sellers, this can mean that, assuming their home is priced in the range 
of market value, they can expect their home to sell anytime from immediately to 2.5 
months.  Again, this market indicator does not apply to over-priced homes. 
 
Looking at months of inventory numbers for the various neighborhoods from 
Carpinteria to Goleta, you will see the Goleta market has 1.1 months of inventory for 
houses and PUDs! Thirty-eight homes entered escrow in March 2016, as compared 
to 27 for the month of March 2015. The community of Goleta has a much higher 



percentage of entry-level priced housing, and these numbers reflect the unrelenting 
demand for this type of property. First-time buyers continue to take advantage of 
historically low interest rates, and find their first rung on the housing ladder. The 
higher-priced neighborhood of Montecito, which includes many of the area’s luxury 
properties, has 5.4 months of inventory, up from 4.7 at the end March 2015. The 
smaller community of Hope Ranch does not have enough sales on an on-going basis 
to produce statistically significant data. 
 
 
Median Sales Price 
 
As noted, the median sales price at the end of the first quarter, for houses and PUDs, 
is $1,300,000. This is up a notable 12.8% from the end of the first quarter median 
for 2015 of $1,152,500, and 7% higher than the previous record high of 2008. 
The median price for condos, for the month of March is $635,000 up 8.3%, over the 
number for March 2015.  Interestingly, for condos, when comparing March 2016 to 
March 2015, we see where the number of closed escrows is down a significant 
54.5% whereas the number of new listings is up 68.9%. This will be an interesting 
market dynamic to watch as the year progresses. 
 
It is important to note that an increase, or decrease, in the median price does not 
mean that every property has changed price by that same percentage. The median is 
merely an indication of where the bulk of the sales activity is taking place. It refers 
to the mid-point for selling prices, where half the number of homes sold for more 
and half sold for less. A higher median price means that there are an increased 
number of sales in the higher price ranges. A lower median price means more 
lower-priced homes sold in a certain time frame.  
 
The last two charts offer an historical perspective for the median price as well as 
number of sales for houses and PUDs from 2001 to today. Looking at the chart 
“Number of Homes/PUDs Sold YTD Jan thru March” you will see how, following a 
dip in 2014, the volume of sales activity remains strong, with 215 closed sales for 
the first quarter of 2016. This is up over 49% from year-to-date for 2009, our 
slowest first quarter, when only 144 units sold.  
 
The final chart “Median Price for Homes/PUDs Sold Jan thru Mar” shows 
dramatically the appreciation phase of 2001 through 2005/7; the precipitous fall in 
the median price from 2008 to 2009 following Wall Street’s financial crisis, and the 
subsequent hearty rebound, for which our South Coast market is famous.  
 
As far as new listings, there were 442 houses and PUDs that came on the market in 
the first quarter of 2016. This is compared to 431 for the same period for 2015, a 
slight increase year-over-year. The median list price for the March 2016 year-to-
date new listings is $1,477,000, as compared to $1,325,000 last year. This shows 
that many sellers are continuing to push pricing levels to gauge where values are 
headed. 



 
Real estate remains an excellent long-term investment. As you see in the charts, the 
low ranges for each market cycle is a solid step higher that the previous downturn. I 
can say that over my real estate career, not one buyer has regretted buying that 
property on that day across all market cycles.  
 
Jackie Walters is with Village Properties and has sold real estate locally for over 27 
years. Jackie can be reached at (805) 570-0558 or Jackie@villagesite.com. 
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Closed 
Escrows 

Median Sales 
Price 

Sales 
Pending 

Active 
Listings 

Months of 
Inventory 

Closed 
Escrows 

Median Sales 
Price 

Houses/PUDs 215 $1,300,000 131 321 2.5 85 $1,225,000

Carp/Summerland 11 $825,000 5 25  5.0 6 $865,000

Montecito 48 $3,325,000 21 113 5.4 16 $2,612,500

Santa Barbara 103 $1,220,000 65 122 1.9 44 $1,167,500

Hope Ranch 4 $5,710,000 2 20 *--- 2 $4,692,500

Goleta 49 $796,000 38 41 1.1 17 $815,526

Condos 78 $637,500 39 106 2.7 25 $635,000

Totals 293 $1,050,000 170 427 2.5 110 $1,052,500

Santa Barbara South Coast
2016 MLS Market Activity

2016 Year-To-Date March 2016

* Due to a small number of sales each month, Months of Inventory cannot accurately be calculated.
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